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The shape of decision-making
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The layers of the decision-making “onion”
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Individuals, whether private residents, farmers and other business owners or industry executives take
investment, business practice, consumption or voting decisions which impact on freshwater outcomes.
What contexts influence those decisions?
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Individuals, whether private residents, farmers and other business owners or industry executives take
investment, business practice, consumption or voting decisions which impact on freshwater outcomes.
What contexts influence those decisions?
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LAYER 1



Individuals, whether private residents, farmers and other business owners or industry executives take
investment, business practice, consumption or voting decisions which impact on freshwater outcomes.
What contexts influence those decisions?

The market
Regulatory environment: * Price

National
Local Government Act 2002
Resource Management Act 1991
National Policy Statement for
Freshwater Management
National Coastal Policy Statement

Regulatory environment:

Regional
Southland Water Plan
Southland Water and Land Plan
People, Water and Land
programme - plan change
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Geophysical characteristics — Land ‘improvements’ — diffuse/ point discharge



Individuals, whether private residents, farmers and other business owners or industry executives take
investment, business practice, consumption or voting decisions which impact on freshwater outcomes.
What contexts influence those decisions?
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Questions
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